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Merger Rationale
1. The  merger between SAKER and  eVERTIPORTS is a natural act, as both companies are in the FBO business.  While  SAKER no longer has an operating business with the loss of 
the Manhattan heliport, a combination with eVERTIPORTS which has high growth plans for hundreds of Vertiport locations nationwide makes sound business sense and builds on 
the combined operating knowledge.
2. eVERTIPORTS management has owned and operated  airport, FBO, aircraft and charter operations. In addition, they are highly experienced as owner- operator- developer-
construction manager nationwide and have built high growth companies from startup to $1.4B sales and understand how to create new revenue sources in partnership with 
national real estate portfolios. 
3. eVERTIPORTS team has invested 4 years into the development of the Vertiport business model for the new air-taxi industry and is well positioned to execute the business plan as 
the industry is advancing rapidly with certifiable aircraft, regulations now in place by FAA and EASA (Europe) and with public and private investment exceeding $30B in addition to  
airlines-operators committing over $25B in orders. 
4. The business plan has been created to maximize and leverage  real estate options in a finite window and leverage the potential network to operators in a sequence  that 
produces positive cashflow required in the permitting process. This sequence coupled with a capital efficient development plan which incorporates solar development capital 
provides for outsized exit scenarios with limited capital requirements. The balance sheet cash is more than sufficient to execute the plan and provide the foundation for additional 
capital rounds. Overview: VTOL Ground Support- Segment Overview



Country:

Headquarters:

USA

1270 6th Ave
New York, NY

Industry: Aerospace 
Infrastructure

Nature: Privately Held

Founded: May 2022

Industry Overview: 

 Company develops and operates VERTIPORTS- landing/charging stations for eVTOLs serving Air-Taxi industry.

 Vertiports charge landing/charging/storage fees like FBO’s.

 Niche is “last mile”- convenient sites close to home, work and play, co-located at existing real estate such as strip/enclosed shopping 
malls 

 Prospective tenants are airlines/operators which have ordered $25 Billion in eVTOLs and  planning routes for 2027/2028. 

 Company: eVERTIPORTS provides infrastructure and ground support for  Urban Air Mobility (UAM). 

 Industry Sector: UAM includes Electric Vertical Take-Off-Land Aircraft- (eVTOL) operated for Air-Taxis, Regional Air, Medical 
and Parcel.

 Market: Morgan Stanley has projected $1T by 2040 and $9T by 2050.

Competitive Strengths: 

 Extensive 4-year international UAM industry review and business model  formation bootstrapped by management. 

 Management team and  board comprised of serial entrepreneurs with proven track record commercializing new revenue streams from real estate 
portfolios. 

 Built  3 high growth companies from startup to $1.4B sales cumulative. Highly experienced as owner- operator- developer-construction manager 
nationwide.

 Experience includes having owned and operated  airport, FBO, jet aircraft and charter operations

 Significant site/tenant  options, prospects and relationships with entities representing over 400 locations. 

 Ernst & Young Entrepreneur of the Year-National Award and  INC 500 10- time recipient.



Financial: 

 The Total Addressable Market (TAM) for UAM Infrastructure is $480B Globally and $192B in the U.S. Our plan contemplates capturing less 
than 1% (.07%) of the U.S. TAM. Full sales volume projected in 2032 with sales of $1.3B and normalized EBITDA of $638M. 

 The business plan maximizes real estate options in a finite window and leverages the potential network to operators in a sequence  that 
produces positive cashflow  through option sales of $32M which (+/-)  equals $31M of permitting costs.

 This sequence coupled with a 90% capital efficient development plan incorporating solar development capital through a PPA provides for 
outsized growth with limited capital requirements. 

 Capital requirement: $8M equity investment  to fund completion of 400 site commitments required prior to  presenting national portfolio  
to airlines  in Q/1 2027.  Half  ($4M) of the $8M investment will be securitized and fund construction of the first Vertiport  in Fairfield  
County, Connecticut which will serve as the national prototype  for airlines to base lease commitment on. 

 Potential Exit Scenario.  Industry is characterized within Aerospace Infrastructure and is directly comparable to  Fixed Based Operations 
(FBO’s).  Signature Air (Blackstone-Bill Gates)/Atlantic Aviation (KKR) both comps in 2023. Industry Multiple 10.2X EBITDA + assets. Exit 
EBITDA of $638M at industry multiple plus asset value after appreciation is $7.5B representing a 268X return on invested capital. 

Transaction: 

 Recent capital raise values company 
at $14.9M.,derived by discounting 
forecast 60% , further discounting 
cash flow by 97% resulting in a 
$7.6M base valuation. Bootstrap 
equity contributed by management 
amounts to $6M and Series A 
accounts for $1.2M. The capital table  
92% owned by management and 8% 
by investors all holding common 
stock.

 The company seeks $8M in equity 
which would value the company at 
$22.9M post money  with the 
investor receiving a 35% interest. 

Update:

 Whitehouse  Executive Order “ Unleashing American Drone Dominance” directed FAA to create  eVTOL Integration Pilot Program (eIPP) to 
advance Drone and eVTOL Manufacturing and Infrastructure which requires Government entities to partner with a private sector 
partner in  UAM. 

 We were selected  as 80 site VERTIPORT  partner  with University of Nevada Air Mobility in a five state, 88 Vertiport network including 
NV, CA, AZ, MI (upper peninsula) and NY (upstate). Other partners include JOBY, ARCHER, Supernal (Hyundai) as OEM’s, BETA as charging 
partner with 20 other companies supporting  air mobility plus 6 airports. Additionally, San Bernardino County Fire Department is 
partner. Submitted to FAA on January 20th 2026. 

 The eIPP states that Unlimited  powers were granted to Secretaries of State, Commerce, Transportation, Defense and Homeland Security 
to do “whatever it takes”  in terms of grants, guarantees, loans and expedited permitting review to advance the National Plan. Awards 
will be    announced April 20, 2026.  Nevada Air Mobility program  has consistently received funding through administrations.

 The Co-Founder of Virgin Atlantic Airways David M. Tait joined our Advisory Board in January 2026. 
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Recent Highlights:

Vertiport Site Options Gain Momentum. 
• The prospect of including landlord sites in eIPP program has created impetus to get options included.
• Sites prospects include Malls, Office, New Development  and Parking decks.
• Active dialogue represents approximately 400 prospect locations throughout U.S. and territories. 
• Present Vertiport portfolio to Airlines and sell options  Q3/Q4- 26
• Stamford Town Center Mall Parking Deck  in agreement  to be selected as our National Vertiport Prototype
• Plan is to fast track permitting and build prototype Q1-27
 

Momentum Fueling Vertiport Interest and Industry Awareness. 
• Archer announcement to purchase LA Airport for $126M to serve as network hub is a major validation to scope.
• Archer’s additional raise of $650M equity brings total liquidity to $2B and facilitated purchase of Lilium’s patent portfolio for $14M-

another major announcement.
• BETA’s IPO priced at $1.1B provides further evidence capital commitment in industry- $300M investment by GE followed.
• JOBY lawsuit over Archer’s espionage/theft of plans for Steven Ross/Related Companies FLA Vertiports highlights win-loose stakes.
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Milestones:
• Validation of real estate option process.
• Landlord value proposition -large owners.
• Cash Neutral Airline option model.
• 90% Capital efficient development model with Solar Developer.
• Bonding and credit rating capability confirmed.
• Design standards with automated operation- patent filing pending.
• Fire protection- patent filing pending.
• Industry expert's validation of value proposition to airline operators.
• Airplane lessor validation of value proposition model.
• State (s) acceptance in FAA eVTOL Integration Pilot Program. (eIPP)
• Mgmt. commitment evidenced by equity-comp and bootstrapping.
• Board additions include experience in Airlines,(Virgin Airways) Permitting, Planning
 (Con Ed)  and IT, Aerospace (Stanley Black & Decker/RTX)
• Recent capital reflects $14.3M valuation

Validation of Business Model and Commercial Acceptance:
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Capital Outlay - Permitting, Development and Operations Timeline

SG & A

2026 2027
 

28 29 30 31 32

Airline Option Strategy- Is Validated by 2026 Q-4. Option contingent only  on permit issuance and eVERTIPORTs bonding.
Prototype  Vertiport Funding is $4M of  $5M overall  project. Balance funded per business model/plan.  
Vertiport Construction is Cash Neutral- Funded at project level per plan.

Land close to where you want to be TM 

$1.9M

Prototype Vertiport

$4.9M

Permitting Costs +SG&A
     

Airline Option Revenue- 50% Q-3/Q-4 $16M

$4MAirline Option Revenue
-50% Balance Due on Permit.

$6M $6M

Cumulative Out $11.5M
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Vertiport Operation Cumulative 
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Vertiport Revenues

Vertiport EBITDA:  
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ns $320M $800M $1.280B

$39M $195M $638M

100

$1.280B

$121K

Capital Reserve $19.1M

Capital Begin $8M

$4M

$4M
PROTOTYPE BUILT WHEN PERMIT ISSUED ----SECURITIZED AS A WHOLLY OWNED 
STANDALONE COMPANY ASSET 

$7.5M $12.3M

$19.1M

$10.9M

$7.6M

Tax Liability $3M

$7.6M

$2.7M

$2.7M

$30.6MVertiport Operating Profit

$2.7M $3.5M $83M $467M (zero debt)

$61.3M $91.8M $122M

Bond Payment $101.7M $124M$24.2M $0
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Airline Gate Option Income & Process: Generates Positive Cash Flow

Airline Value Proposition: Secure 800 gates at 400 airports for $4M at signing with $4M balance paid when permitted.

                                Gate Option Revenue Source of $32M equal to total permitting cost of $31M

Land close to where you want to be TM 

1 Vertiport 8 Gates

4 Tenants
•Delta
•Delta
•Southwest
•Southwest
•United
•United
•Blade/Joby
•Blade/Joby

Option 
Price:

$10K-gate

$5K down
$5K@ permit

400 Vertiports 3,200 Gates

4 Tenants
•United
•United
•Blade/Joby
•Blade/Joby
•Delta
•Delta
•Southwest
•Southwest

Total Option            
Income:

$32M 

= to 
Total Permitting 

Cost of 
$31M

Each Airline:  
$4M down
$4M @ 
permit

$8M

$8M

$8M

$8M
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Vertiport Capital Formation:

Earned-in Equity and Solar Developer Provides 90% of Capital Stack
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eVTOL Aircraft
Electric Vertical Take-Off 
and Landing aircraft, 4-6 
passenger plus pilot. 

up to 
100X

Quieter vs 
helicopter

100%
 Electric

Up to 
   200

   Miles Per 
Hour

Up to 
200

 Miles Range

Game Changer 

Office Parking
 

University Mall Sports Rooftop Municipal
ParkingGarage

Courtesy JOBY Aviation

Airlines/Operators pay: 
-Base Rent
-Storage
-Landing and Charging Fees

Vertiports serve as:     -Gates to airports or other vertiports.
                                          -Terminal  base for Airlines/Operators.
                                      -Operators need many to connect networks.

Vertiports Co-Located
 

$25B
 in Aircraft Orders.

Hotel

eVTOL Ground Support- Segment Overview:                                               Vertiports Serving Air-Taxi, Regional Air, Medical  and Parcel.
 

At Existing
 Commercial Use Locations

Close to home, work & play.
“last-mile”

Potential Vertiport
  Tenants include:

$25B
Investment by
Manufacturers ArcherAirbus EveBeta

Joby Supernal Vertical

(same as a Fixed Base Operator) (FBO)

Enables Aerial Ride-Sharing
Reduce drive time by 2/3rd’s.  NYC-JFK 7Mins. VS 1hr 25min.                           
By-the-seat-pricing comparable to  Uber XL pricing.
Operators need  many Vertiports for base operations.
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WISK

5
have factories        

complete

6-12 redundant 
motors & rotors-ultra 

safe

Plus 3 Manufacturers plan to 
additionally operate 
air-taxi service:
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Bootstrap Summary:
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